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BMJINB
COUIAJIbBHUX MEPEX
HA CNOXKMBYUI BUBIP

Cmpimvka yugposizayis cycninbcmea 00KO-
PIiHHO mpancopmysana noeeoinKy Cy4yacHo2o
Cnodicusaya, 3poousU COYIANbHI MepexCci He
auwe IHCmpyMenmom KOMYHiKayii, a tl no8HO-
YIHHUM KAHAIOM 6RAUEY HA NPOYeC NPUUHAMMA
cnooicusuux piutens. Lle 00ymosuno Heobxio-
HiCMb NPOBEOEHHS MINCOUCYUNTTHAPHO2O 0OCTi-
00fCeHHs OUHAMIKU YXBANEHHS PilUeHb CROXCUBA-
yamu 8 yMo8ax uyugpogozo cepedosuwyd, 8
SAKOMY COYIANbHI NAAM@OpMU BUCMYNAIOMb 5K
npogioHi  Oxcepena ingopmayii, popmysaui

CROJCUBUUX YNOOODAHb MA KAHALIE eMOYIUHOT

3anyuenocmi. Memowo cmammi € 6UsGIEHHS
MEXaHI3MI8 8NAUBY COYIANbHUX MEPedC HA YX8a-
JIeHHST  PDIWEHb  CoJICUauamu y yu@posomy
cepedosuwyi 8 KOHMeKCMi 3MIHU iX no8edinKu ma
Gopmysanns yugposoi dosipu y 63aeMo0ii 3
opendamu. B ocnoey odocnidscennss noxkiadeno
2inomesy, Wo OpeHOU GUKOPUCTNOBYIONb COYI-
anvHi mepedici 0Nl GNAUBY HA CHONCUBAYIE HA
KOJHCHOMY emani ix yugpoeoeo wiiaxy 3 Memor
NOCUNIeHHsT 6NIZHABAHOCTI Ul (POPMYSAHHS COYi-
anbHO-6I0N06I0aIbHO20 IMiddncy. inomesy nepe-
8IpeHO uepe3 MakKi Memoou OOCHIONCEHH:
CUCMEMHUL AHATE3, MINCOUCYUNTTHAPHUL CUHMES,
KOHMEeHm-aHani3  6I3yalbHUxX 1 MeKCmosux
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THE IMPACT
OF SOCIAL MEDIA
ON CONSUMER CHOICE

The rapid digitalization of society has
radically transformed the behavior of the
modern consumer, as social networks are not
only a communication tool, but also a full-
fledged channel that influences the process of
consumer decision-making. This necessitated the
need for an interdisciplinary study of the
dynamics of consumer decision-making in a
digital environment in which social platforms
act as leading sources of information, shapers of
consumer preferences, and channels of emotion-
nal engagement. The aim of the research is to
identify the mechanisms of influence of social
networks on consumer decision-making in the
digital environment in the context of changing
their behavior and forming digital trust in inte-
raction with brands. The research is based on
the hypothesis that brands use social media to
influence consumers at every stage of their
digital journey in order to increase awareness
and create a socially responsible image. The
hypothesis was tested using the following
research methods: systems analysis, interdis-
ciplinary synthesis, content analysis of visual
and text materials, and comparative analysis of
business cases. An analysis of digital trust
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Mamepianie, NOpIGHANbHULL aHAni3 Oi3Hec-Kelcis.
Posensinymo ¢axmopu yugposoi dosipu, 30kpema
xoumenm, cmeoperuti kopucmysadamu (UGC),
KitbKicHi  mempuku  (YNOOOOaHHs, NOWUPEHHS,
nIONUCKU), THMepaKmueHi 021a0u. Busnaueno poiw
ingmoencepie sk yugposux aidepie Oymok. Y xooi
00CTIONCEHHS.  NPOAHATI308AHO, WO  COYIATbHI
Mepedici naUBarms Ha KOXCHY ¢hasy yugposoeo
WIAXY CROXNCUBAYA: BUAGTEHHA NOMpeoU, NOULYK
anbmepHamus, OYiHKd, piuienHs npo NOKVYAKY md
nocmnpooadicha nosedinka. Ocoonusy yeazy npuoi-
JIEHO AHANI3Y CYHACHUX MPEHOI8 BUKOPUCHIAHHS
coyianvHux naam@opm npeocmasHuKami pizHux
democpagiunux 2pyn, 30kpema 6 Yxpaiui, sKxa
nepexicusac mpaHcoopMayiini BUKIUKY, CRpUYU-
HeHi BIlIHON, A0aNMayielo PUHKY 00 HOBUX MeXHO-
JI02il Ma BOpMYBaHHAM HOBOL KyIbmypu yugpo-
6020 cnoxcusanus. Haseoero pesynomamu onumy-
6AHb, CMAMUCIUYHE OAHT MINCHAPOOHUX AHATTIMUY-
nux yenmpis (GWI, DataReportal, Statista, Nielsen),
a maxosic po3eNAHYmo Kelcu Openois, sKi YCHIUHO
3acmocy8an MapKemuHzo6i cmpamezii ¢ exocuc-
memi coyianvHux meoia. Y UcHosKax akyeHmosanHo
Ha HeobXiOHoCmI NOOYO08U 00820MPUBATUX GIOHO-
CUH MidiC OpEeHOOM i CodCUBadeM Uepe3 MexaHizmu
NepCoHanizayii, emMoyilino20 3ay4eHHs ma 6UKo-
PDUCMAHHA  HEUPOMAPKEeMUH208UX — MEXHONO2ILL.
3anpononosano npakmuyni pexomenoayii uooo
eheKmusHo20 BUKOPUCIIAHHS COYIATTbHUX MepediC
sK iHempymeHmy yugposoi 83aemooii ma ghopmy-
BAHHSA CHOJICUBYOI JIOAILHOCII.

Knwwuoesi cnosa: comiansHi Mepexi, Iud-
pOBa IMOBEAIHKA, MPUHHSTTS PillleHb, MAPKETHHT
BIUIHMBY, iH(oeHCepH, udpoa mosipa, UGC-
KOHTEHT, IIepCOHANI3ALlis, HSUPOMApPKETHHT, B3a€-
MOJisi OpeHI-CHOXKHBau, MapKeTHHIOBI cTpa-
terii, Ykpaina, nudposa tpancdopmariis, mose-
JIHKOBHU MapKETHHT.

JEL Classification: M31, D91, L86, 033.

Beryn

factors was conducted, including user-generated
content (UGC), quantitative metrics (likes,
shares, subscriptions), interactive reviews, and
the role of influencers as digital thought leaders
was identified. It examines how social media
influences each phase of the consumer’s digital
journey: need identification, search for alterna-
tives, evaluation, purchase decisions, and post-
sales behavior. Particular attention is paid to the
analysis of current trends in the use of social
platforms by various demographic groups, in
particular in Ukraine, which is experiencing
transformational challenges caused by the war,
market adaptation to new technologies, and
the formation of a new culture of digital consum-
ption. The results of surveys, statistical data
from international analytical centers (GWI,
DataReportal, Statista, Nielsen) are presented,
and cases of brands that have successfully
applied marketing strategies in the social media
ecosystem are considered. The conclusions
emphasize the need to build long-term relation-
ships between the brand and the consumer
through personalization mechanisms, emotional
engagement, and the use of neuromarketing
technologies. Practical recommendations are
offered for the effective use of social networks as
atool for digital interaction and the formation of
consumer loyalty.

Keywords: social media, digital behavior,
decision-making, influencer marketing, digital
trust, UGC content, personalization, neuromar-
keting, brand-consumer interaction, marketing
strategies, Ukraine, digital transformation, beha-
vioral marketing.

[Mudpoa TpaHcpopMallis CyCcTiIbCTBA i EKOHOMIKM 3yMOBUIIA CYTTEBI

3MIHM B KOMYHIKAIIMHUX TIpoliecax i crokuB4uik moBexdinili. CormianbHi
MEpexi K KIYOBHUM eJIeMeHT Iu(POBOro MPOCTOPY BIIKPUIU HOBI MeXa-
HI3MU BIUIMBY Ha YXBaJieHHS pIIIEHb CHOXXHBadaMH, TPaHCPOPMYBABIIU
TpaauIliiiHI JpKepena iHdopmallii B IHTEpaKTUBHI CEpeIOBUINa MOHETH3AITIT,
0OMiH JIOCBi/IOM, TPAHCJAIT €MOIliid Ta KOJIEKTHBHOTO CTBOPEHHS YSBIICHb
PO TOBApHU 1 MOCITYTH.

Tox mudpoBa B3aeMoOJis cTajga JOMIHAHTHOIO Yy IpoIleci BHOODY,
MOKYIIKM ¥ IOCTKYMIIBEIBbHOI moBeAiHkHu. 3rimHo 3 manmmu GWI (2024),
noHas 76% KOpPHUCTYBauiB BIKOM 10 35 pOKiB BH3HAIOTh, IO 3IACHUIH
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MMOKYIKY ITiJ] BIIMBOM KOHTCHTY B COIlIAILHMX Mepexkax. lle mimkpeciroe
MacImTaOHUN 3CYB Y HapaJurMi CIIOKHWBAHHS: BiJ aBTOHOMHOT'O pallioHaJIb-
HOT'O aHaji3y JI0 eMOIIIMHOI0 pearyBaHHs Ha peKOMeHAaIli 1HMII0eHCEPIB,
BIATYKH Ta BI3YaJILHUHA KOHTEHT. Y TAaKOMY CEPEIOBHILI CIOKHBAYl OTPH-
MYIOTh JOCTYII JO BEIWYEe3HOro obOcaAry 1HdopmMmarlii, GopMyrOTs IHPPOBY
JIOBIPY, B3a€MOJIIIOTH 3 OpeHIaMH Ha PIBHI OCOOHMCTOrO KOHTAKTy 4eEpe3
cropic, mpsiMmi edipu, KoMeHTapl Ta pexomennarmii. Ile ¢dopmye HOBY
apXITEKTypy KOMYHIKALlH, B SKIM peKjIaMa, EMOIIMHNAN BIJIUB 1 COIllajbHE
MATBEPPKEHHS IMOECIHYIOTBCS Y CKIQAHY CHCTEMY IPUHHATTS PIIICHb.
HelipoMapKkeTHHT pO3TIISAAEThCA TAKOXK SIK IHCTPYMEHT IICHMXOJIOTTYHOTO
BILIMBY Ha crnoknBada (Ckpuryn & Merteiiko, 2018).

KomMmekcHe JOCHPKEHHST BIUIUBY COIAJBHUX MEPEK Ha CIIOKHBYI
piIEHHS V HU(PPOBOMY CEPEAOBUII IPYHTYETHCA Ha MDKIUCIUIIIIHAPHIN
JUKEpebHIN 0a3i, 1110 00’ eqHye aHaIITH4HI 3BITH, HAYKOBI CTATTI, MapKe-
THHTOBI OTJISIAW Ta MPAKTHYHI KCHCU. Y CTPYKTYpl BUKOPHUCTAHUX MaTepi-
QB TIPOCTEKYETHCS TPU B3aEMOIIOB’ I3aHI BEKTOPH — EMITIpUYHUH, KOHIICTI-
TyaJIbHO-TCOPETUIHHUIN Ta PHUKIATHUH.

EMmnipudHy OCHOBY CTAHOBJIATH IIOPIYHI 3BITH MPOBIJTHUX CBITOBUX
wiargopm: Digital 2024: Global Overview Report (DataReportal, 2024,
January 31), Social Media Trends 2024 (GWI, 2024), Digital 2024 Statshot
(We Are Social, 2024, October 23), a Tako)x craTUCTHYHI iHIeKkcH Statista
(2024) Ta Lariba (2024). 3 HuX 0TpUMaHO aKTyaJIbHI JaHi MO0 CTPYKTYPH
BHKOPHUCTAaHHS COLIAJbHUX MEPEX, JHKEpea IOMYKYy 1H(GopMalii IIpo
toBapu, piBHA noBipu 10 UGC-xkoHTeHTY Ta LHM(OPOBOI MOBEOIHKH 3a
BIKOBUMHM TIpyIaMHd. IX 3HAYYIIICTh MONATAE y BiTOOpaKeHHI JHHAMIKA
rI100aJIbHKUX 3MIH 1 cieu( 1K OMHIKAHAJIBHOI'O CIOKUBYOTrO TOCBIAY.

KoHuenryanpHO-TeOpeTHYHUI OJIOK MPEACTABICHO ITyOJIKAI[IsIMU, IO
OOIPYHTOBYIOTH TpaHC(HOPMAIIIIO CITOKMBYOI MOBSHIHKYA BHACIIIOK i1 IU(pPO-
BUX KaHaiiB KoMyHIKamii. OIuH 3 aBTOpIB Ii€l CTaTTl OOIPYHTYBaB POJIb
COIIAJIBHOIO MeJIlaMapKeTHHTy B Oi3Hec-B3aeMoil (3aiiriesa Ta iH., 2023), a B
oTepeHBOMY JOCHIKeHH] Apyroro asTopa (Povod & Zhosan, 2025) noseneHo
3HAUYIIICTE HEUPOMAPKETHHTY IS (OpMYyBaHHS JIOSUIBHOCTI Y CETMEHTI
3HAHHEEMHOI MpoayKiii. OkpeMy aHaAITHYHY IIHHICTH CTAHOBJIATH IIpalli
Kyxapcekoi (2024), 3iab1160 Ta Ctactok (2022), CaBuenka, Cykau Ta iH. (2021),
CaBuenka, A0Oisa30B0i1 Ta 1H. (2021), 110 BUCBITIIOIOTE METOM, IHCTPYMEHTH 1
npobaemMaTuky mudpoBoi JOBIpH Ta KOTHITMBHOTO BIUIMBY Ha CIOXHBaya B
YMOBax BI3yaJli30BaHOTO MEIiaImoJIsl.

[Tpuknaguuii OJ0K JKEepeNl OXOIUIIOE PE3YIbTaTH TaTy3€BUX OIUTY-
BaHb, OEHUMAapKIHIOBHX Jociimkenp (Sprout Social, 2023, Influencer
Marketing Hub, n. d., Nielsen, 2020), a Tako> HemyOJi4HI BHYTPIIIHI 3BITH
JIOBUILHO OOpaHUX YKpaiHCBKUX OPEHJIIB, IO CTaJd OCHOBOIO It GopMy-
BaHHS OI3HEC-KEHCIB y 4YeTBepTOMYy po3auri. 30kpema, y cTarti bypask
Ta 1. (2024) nmpoaHanizoBaHo e(eKTHUBHICTh HaHO-1H(MIIFOEHCEPIB, a B aHai-
TULl YKpaiHChKOI acomiamii MapkeTuHry (0. J1.) po3MISIHYTO MapKeTHHIOBI
NpPaKTUKU O13HECY B yMOBAax BIMHHU.
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Takum 4nHOM, IKepenbHa 6aza MOCIHIKEHHS € PENPEe3eHTATHBHOIO,
6araTopiBHEBOIO Ta PEJICBAHTHOIO IO 3asBICHOI MPOOIEMATHKHU. 11 CTpyK-
Typa 03BOJIs€ 3a0€3MMeUNTH IITUOOKHI aHami3 ABUIa U(POBOI MOBEIIHKU
CIIOJKMBAYIB, MOEJIHYIOUM MaKpOAHAITHYHI CIIOCTEPEKEHHS 3 MiKpoMmap-
KETUHTOBUMHU IpakTUKaMu. [Tompu HagBHICTH 3HAYHOT0 00CATY EMITIPHYHHAX
JTaHWX 1 TPUKIAIIB 3aCTOCYBAaHHS COIIIAJIBHUX MEpPEX Y MapKETHHTIY,
MOJAJIBIIIOTO YTOYHEHHS MOTPEOYIOTH MEXaHI3MU BIUIMBY COIlIJIbHUX
MEpEX Ha CIIO)KMBUY IMOBEIIHKY B YKPaiHCHKOMY IU(PPOBOMY KOHTEKCTI.
30KpeMa, 3aJIUIIAETHCS BIAKPUTUM [UTAHHS, SKI caMe€ YWHHUKHA:. THII
KOHTEHTY, PIBEHb AOBIPH, y4acTb 1H(MIIIOEHCEPIB YU Bi3yalbHa CKJIaJI0Ba
MaloTh BHUpIIIAJILHUN BIUIMB Ha IOBEIIHKY IOKymnug. HaBiTe 3a ymMoBH
HasIBHOCTI BEJIMKOI KUIBKOCTI MI>KHAPOIHUX JOCIIIKEHb MEXaH13MHU BIUIHBY
OKPEMHX YHHHHUKIB y COIIAJIBHUX MEPEKaX 3aJIMIIAIOTLCS HEI0CTaTHHO
JIETaTI30BaHUMH B YKPATHCHKUX peallisiX, 10 3yMOBIIIOE TTOTpeOy B T01aJIb-
MIUX JTOCILIKEHHAX.

MeTor0 CTaTTI € BUSIBJICHHS KIIOYOBUX MEXaHI3MIB BIUITMBY COIIAJIbHUX
MEpeK Ha yXBAJICHHS pillIEHb CHIOKMBAYaMH B H(GPOBOMY cepez[om/lmi B
B3a€MO/IIT 3 OpeHIaMU.

B ocHOBY JOCHiPKEHHS IOKJIQJACHO TIIOTE3y, 10 OpPEeHAH BHKO-
PHUCTOBYIOTH COIlaJIbHI MEpEeKl Ui BIUIMBY Ha CIOKHMBAyiB Ha KOXKHOMY
erani iX mu@poBOro NUIAXY 1 TOYOK JIOTHKY 3 METOIO IOCHJICHHS BITI3HA-
BAHOCTI Ta (pOPMYBaHHS COLIAJILHO-BIANOBIIAILHOTO IMIIXKY.

I'imoTe3y mnepeBIpeHO 3 BHUKOPHUCTAHHSIM TaKUX 3arajJbHOHAayKOBHMX
METOAIB JOCIIIKEHHS: CUCTEMHOIO aHajai3y, MDKIUCHMUILUIIHAPHOIO CUH-
T€3y, KOHTEHT-aHAII3y BI3YAJIbHHX 1 TEKCTOBHUX MAaTepialiB, a TaKOX
MOPIBHSUILHOI'O aHaNI3y KEHMCIB Ha YyKpaiHCbKOMY PHUHKY. IH(opmariiiny
0a3y JOCIIKCHHS CTAHOBJISTH aHAIITHYHI 3BITH, COIIIOJIOTIYHI OITUTYBAHHS,
MapKEeTHHIOB1 JIOCJIIPKCHHS, HAayKOB1 MMyOiikaimii Ta eMIipuyHi JaHi,
orpumaHi 3 mwiatdopMm YouTube, TikTok, Instagram, Facebook.

VY crarTi mpoaHami30BaHO €BOJIONIKD (OpMyBaHHS Ta PO3BUTKY
MOJICJIEH TIOBEIIHKH CIOKMBAYiB ITiJ] BIUIMBOM COIlIAJIBHUX MEPEK,
BH3HAYCHO poJib iH(IIOCHCEPIB Yy (OpMyBaHHI JOBIpH, IPEACTABICHO
MPAaKTUYHI TPUKIAIA 3 YKPaiHCHKOIrO PUHKY Ta CPOPMYILOBAHO MapkKe-
THHTOBI IMILIIKAIIT JyIsg OpEH/IIB, 1[0 NPardyTh e(eKTUBHO (DYHKI[IOHYBATH
B IM(DPOBOMY CepeOBHIII. Y MEPIIOMY PO3iji TpoaHaIi30BaHO TpaHchop-
MaIlll0 CIOKMBYOI ITOBEIIHKHM B yMOBax IU(POBI3aIlii: PO3KPUTO, SK
3MIHUJIACS €TAIM IPUHHATTS PIINICHB IT1J BILIMBOM ITU(GPOBHX TEXHOJIOT1H Ta
COIIIAJIBHUX MEpEeK, a TaKOXX BHUCBITIICHO (PEHOMEH eMOI[IMHOI peakiii
CIIO’KMBaya, [0 BUTICHSE pallloOHAILHAM aHaji3 y mpoiieci Buobopy. JApyruii
PO3ILI IPUCBIYECHO XapaKTEPUCTHII COIIaIbHUX MEPEXK K KaHAIIB BIUIUBY
Ha CIOXKHBaya: y HbOMY JOCHIIKEHO IXHIO POJIb Y CTBOPEHH1 1HPOPMALIIIHOTO
IIPOCTOPY, OBEMIHKOBI MarepHu KopucTysauiB y TIKTok, Instagram, Facebook,
YouTube T1a iH.; OOrpyHTOBaHO e(eKT 'COLHaJILHOrO MiATBEPHKEHHS ",
MeXaHI3MH TepcoHati3alii Ta aaropuTMivHOro (GopMyBaHHs 1HQOpMAIIITHOT
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CIPIYKH. Y TPETHOMY PO3AUII PO3IIIAHYTO 1H(IIOCHC-MAPKETHHT SIK HOBY
JIOTIKY aBTOPHUTETY y LH(PPOBOMY CEPEIOBHINI: ITPOAHATII30BAHO IIPUPOIY
(POBOI JTIOBIPH, PO3MEKOBAHO i1 CKJIAJIOB1, TPEACTABJICHO SMITIPUYHI ITOKa3-
HHUKHA €(PEKTHBHOCTI 1H(MIIOEHC-MAapKETHHTY Ta HaBEICHO MPHUKJIAIU YCIIIII-
HHX KOMIIaHIH 3 BUKOPHUCTAHHSIM MIKpPO- Ta HaHOIH(IIOeHCEepiB. YeTBepTHid
PO3IUJI MICTHTh IPUKJIAAHUN aHaII3 MapKETHHTOBUX KEHCIB 3 YKPaiHCHKOT'O
PHUHKY: y3araJibHEeHO e(eKTH, SAKI OTPUMaId KOMIaHIi Bi1J aKTHUBHOIL
B3a€EMO/IIT 3 aYIUTOPICIO Y COLIAILHUX MEPEKaX, OIMMCAHO CTATUCTUYHI JaH1
IIIOJIO 3MIHHU ITOKA3HUKIB KOHBEPCIi, OXOIICHHS, BIII3HaBaHOCTI OpeHay. Ha
OCHOB1 IILOI'O C(OPMYJIHLOBAHO CTpATEridyHl IMIUIIKAMII I HIAIPUEMCTB
III0JI0 BUKOPUCTAHHS COLIAJIbBHUX MEPEeX SIK 1HCTPYMEHTY (GopMyBaHHS
JIOBFOCTPOKOBOI LIIHHOCT1 OpeH.Ty.

1. Tpancdopmanisi Cio:kKUBYO0I MOBEIIHKHA B yMOBaxX udpoBizamii

[TommpeHHst MOOUTBHUX TEXHOJIOT'1H, aKTUBHE BUKOPUCTAHHS COLIaJIb-
HUX MEpEeX, NePCOHANI30BaHUX MIAT(OPM 1 IITYYHOIO IHTEJIEKTY CYTTEBO
TpaHchOpMyBaIN HE JIMIIIC KaHATU B3a€MO/Ii1 3 OpeHaamMu, aje i camy JIOTIKY
NpUAHATTS pinieHb. CIoXKWBa4 MEPEXOAUTh BiJl aBTOHOMHOTO aHaJi3y 0
KOJIEKTMBHOI B3a€MOJii, B SKii JOMIHYIOTh €MOIlIHI, CUTYaTHBHI Ta
COLlAJIbHI YUHHUKMU.

Y TpaguiiiiHii MOJENl yXBaJeHHS pillleHb, IO Iepeadavyae I STh
NOCIIIZIOBHUX €TamiB: YCBIAOMJIEHHS MOTpeOH, MOIIyK 1H(opMalli, OI[iHKa
JIbTEPHATHB, YXBAJICHHS PIIIEHHS Ta MOCTKYIIBEIbHA MTOBEIHKA — BBAYKAJIOCH,
110 CIIO’KUBAY JIi€ pallioHaIbHO Ta JoriyHo. [IpoTe mudpose cepenoBuiiie 3HaUHO
YCKIIQIHUIIO ¥ (pparMeHTyBas1o 1iei mmporiec. Ha pasi ciokuBaui 3HaXOsTh HOBI
MPOYKTH Ta MOCIYTH Yepe3 CTPIuKy, icTopii Ta pekomenaantii. Taki miardopmu
sik Instagram ta TikToOK 3a1ar0Th TOH, IEMOHCTPYIOUH, 1110 KYITYFOTh Ta BUKOPHC-
TOBYIOTh JIJIEpY TyMOK Ta 3HaMEHUTOCT1. Ha BifiMiHY Bif] TpaJUIIIHOI pEKJIaMHu,
iHdmroencepu Ta UGC-konTeHT (USer-generated content) cripuiimMaroThes sIK
OLnbII HAMIHI Ta YecHi JpKepena iH(OpMaIlii, 10 TOro * iXHi peKOMeHaIlii
CXO’KI Ha TOpajay Bij 3HAaHOMHUX. Y IIbOMY KOHTEKCTI OpeH/IM Yepe3 COIiaibHi
MepesKi JII0Th SIK 30BHILIHI TPUTEPH, 110 CTUMYIIFO€ BUHUKHEHHSI HOBUX MOTPEO,
GopMyIOTh €MOILIHI IMITyJAbCH  MNPUIIBUIAMIYIOTH IM(PPOBUI HUIAX 10
nokynku. [le miarBepmkyroTh nani nocnimkenns DataReportal (2024), B skomy
noBenieHo, 1o 62.3% cBitoBoro HaceneHHs (5.04 Mapa oci0) akTHBHO KOpHUC-
TYETBCSl COIIAIBHUMHU MEPEeKaMH 1 1€ CTBOPIOE OE3MpelefieHTHY IIUIbHICT
iHdopMmariitHoro Tucky Ha crioxuBava (DataReportal, 2024, January 31).

Y uudpoBoMy cepenoBuIll 3HUKAE Mexa MK 1HGOpPMAIIHHUM
MOIIYKOM Ta €TaroM OIliIHKM — KOMEHTapi, yrmomoOaHHs, BiECOOTIISIIA Ta
QITOPUTMIYHO MiiOpaHi pexoMeHAamii (GopMyrOTh MBUAKHHA iHQOpMa-
HiiHUA QOH, y SIKOMY TNEepeBa)ka€ eMOLlHA peakiist HaJ palioHaJTbHUM
anamizoM. [Tonag 76% kopuctyBauiB y Bill 18—35 pokiB MOBIIOMIISIOTH, 1110
xo04a 0 pa3 3AiliCHIOBAIM TOKYIIKY CIIOHTAHHO ITiJl BIUIMBOM MOOAY€HOTO B
comianbHUX Mepexkax koHTeHTy (GWI, 2024).
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Tab6a. 1 neMOHCTPYE KIFOYOB1 BIAMIHHOCTI MiXK KJIACUIHOIO MOJICIUITIO
NPUUHATTA pIlIeHh 1 UHU(PPOBHM CIIEHApPIEM CIOXKHUBYOI TOBEIIHKA B
CEpEeIOBUIIII COLIAJbHUX MEPEXK.

Tabnuys 1
[opiBHSHHS TpaIuIiifHOT Ta UPPOBOI MOJENEH NPUIUHATTS PIILIEHb CII0)KUBAYEM

ETan npuiiHaATTA

. Tpanguuiiitna Mmoaeian ugpose cepenoBuie (couMepexi
P pajuu a Hupp pefoBHLLe (Conmepei)
VceBigoMieHHs OcobucTHii JOCBI, IMoct, pexomenanis ingmoencepa, UGC, mnarHa
moTpedu pekiiama peKiiama y colmMepexax

Binryku, komeHTapi, Gorepu, oryisian depes

Karanoru, nopaau . L .
ponuk/cropic/reiiMedikariiro, iHTerpamnis 3

ITomyxk iHdopmarii . .
yK inopmart EKCIIepTiB Ta ApYy3iB

GoogleMaps
Orinka TlopiBHsAHHS ANTOPUTMIYHO miAiOpaHi mpomo3ulii, Bigeo,
AIbTEPHATHUB XapaKTEePHCTUK PEHTHHIH, ITyII-CHOBIIICHHS
YxBaneHHs [Tix BruMBOM eMOIiH, TPEHIIB, IPOTIO3HILiH OOHYCIB i

3BaXkeHe, panioHaIbHe

PpilIeHHS 3HIKOK 32 aKTUBHICTb, "'COIIaJIbHOTO MiATBEPIKCHHS "
. . . ITy6umikaiis BiArykis, cTopic, 0OMiH JOCBiIOM
[ToctkyniBenbHa OcobucTHii T0CBI, YOJIKall s ALYKIB, CTOPIC, 4 oMy
: Mepexi, 06’ eqHaHHS 32 [IHHOCTSIMHU Y CIIOXKUBY1
MOBEIIHKA 0OTOBOPEHHS 3 IPY3SIMU

CITLILHOTH
Iicepeno: aBTopchKa po3pooka.

Takum uymHOM, OpeHIM BIUTMBAIOTH HA [U(GPOBY TMOBEIIHKY
CIIOKMBAUIB 4epe3 3pOCTAlOYuil 00CST IHTEPAKTUBHOT'O KOHTEHTY, BUKO-
pUCTaHHS CoOIliaJIbHOTO MmiaTBep/keHHs (anri. social proof) Ta edekr
MUTTEBOTO MAaCOBOTO BIUIMBY. Y IEHTPI NPUNHATTS pillIeHb TENEp HE JIHIIe
1HMBIIyabHa JIOTIKa, a i KOJIGKTUBHA U POBa KYJIbTypa — CIIJILHOTA, 1110
dbopMye TpeHH, 3HAUCHHS 1 OUIKYBaHHS.

2. ConiajbHi Mepe:xi ik KaHAJHM BIUIMBY HA CMOKUBa4a

ComianbpHi Mepexi CTald MPOBIAHMMH KaHajJaMU KOMYHIKallii, sKi
3MIACHIOITh Oe3mocepenniil 1 OaraToacleKTHW BIUIMB Ha MOBEHIHKY
cnoxuBaua. Bonu He nutie iHhopMyroTh, anie it GopMyIOTh OTpeOH, eMOITii,
OUIKYBaHHSI, JIOBIPY 1 HaBiTh IIHHOCTI. Crio>kuBay OiIbIIe HE € MACUBHUM
perumieHTOM iH(oOpMaIi — BiH CTa€ aKTUBHUM YYacCHHKOM ITU(POBOI
B3a€MOJIIl, $Ka OXOIUTIOE TPOIECH TOIIyKy, BHOOpPY, TOKYIKH W
MOCTKYIIBEJIBHOI MTOBEIIHKH.

Cyuachi comianeai miatgopmu  Instagram, TikTok, Facebook,
YouTube 3abe3neuyroTh MOCTIHHUEN TMOTIK KOHTEHTY, MEPCOHATI30BAHOTO
gyepe3 aropuTMH PEKOMEH/IaIlii, 10 0a3yIThCS Ha TTOBEIHKOBOMY aHai31
KopuctyBaua. 3a manumu 3Bity We Are Social (2024, October 23), 46.1%
KOPHCTYBa4iB y CBiTI BHKOPHUCTOBYIOTH COIllaIbHI MEPEXi IS TMOIIYKY
iHdopmarii mpo OpeHAM, TOBApW Ta MOCIYTH, 0 POOUTH el KaHam
KITFOUYOBUM Y CITOKHBYIH ITOAOPOKI.

Kontenr-ananiz aBtopiB Bondarenko et al. (2022) mokasas, mio
coliaJgbHI MEpeXi MPOJAEMOHCTPYBAJIM HAWKpallli MOKAa3HUKH Y 3aJlydeHH]
KOIITIB JJIsi BIUIMBY Ha CIIOKMBAYiB TMOPIBHSHO 3 TMPOCYBaHHIM dYepes
TpaauIliiiHI Meia.
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HaiimomymnsipHimmi cortianbHi 11aTdopMu Il BUBYEHHS TOBapiB (3a
BIKOM KOPHUCTYyBaiB, CBiTOBI1 JaHi 2023 p.) mpeacTaBieHo B maob.. 2.

Tabauys 2
HaiinmonynsipHimi coniaibHi mrat¢opMu JUIsl BABUCHHS TOBAPiB
(3a BIKOM KOpHCTYBauiB, cBiTOBI gani 2023)

YacTka couiaabHoi Mepexi, %o

BikoBa rpyna, poku

TikTok Instagram YouTube Facebook
16-24 67 64 59 21
25-34 48 61 66 34
35-44 32 49 62 41
45+ 18 33 54 55

Ilcepeno: (Statista, 2024).

[ToBeniHKOBUI MEXaHI3M B3a€EMOJIII 13 COI[IAIBHUMU MEpPEKaMHu
JOLLIBHO onucaTH 3a Mojaewto S-O-R (Stimulus — Organism — Response), y
SKI CTUMYJIOM BHUCTYIIa€ KOHTECHT Yy COIlIaJIbHIM Mepexi (BiACOOIIIsI I, IMOCT,
CTOpIC), OpraHi3MOM — CIOKHMBaud 31 CBOIM EMOI[IHHUM 1 KOTHITHBHUM
b1IBTPOM, a peakii€lo — KOHKpeTHa Jis (KIIK, 30epeKeHHs, KYTIBIIA).

Oco6nuBy yBary ciiff IpuAUITUTH GEHOMEHY 8i3)AIbHO20 KOHMEHM),
KUl JIOMiHye B TaKMX COIIaJbHUX Mepexax, sk TIKTok ta Instagram.
Kopotki Bineo Tpuanictio 15-60 cexyHa MalOTh BUILUN pIBEHb YTPUMaHHS
yBaru Ta BIUIMBY Ha PIIIEHHS MPO MOKYINKY MOPIBHAHO 3 TEKCTOBUMH a00
OaHepHUMHU TMOBiTOMICHHsAMH. Tak, 3a ganumu Statista, monam 57%
MOJIOJIUX KOPHUCTYBauiB y Billl 16—24 pokiB oOHMparoTh BiJCOOTISAIN SIK
OCHOBHE JiKeperto iHdopmariii mpo HoBi nmpoaykTH (Statista, 2025, July 1).

Oxpim OpeHiB MaTepiaiB, BAKIMBUM DKEPEJIOM BIUTUBY € 8I02YKU IHUUUX
cnooicusais, MO YacTO CIPUMMAIOThCS SK 00 €KTHBHI W joctoBipHi. Cepen
KOPHCTYBAiB, sSIKI YATAIOTh BIATYKH B COLMEpEXax Iepesd MOKymKow, 84%
BBXKAIOTh iX "BHpimansHuM (akropom” B yxBasieHHi pinrenns (Lariba, 2024).
BukopucranHs iHCTpYMEHTIB HEHPOMAPKETHHTY y COLIATBHUX MEPEKaX CIIPUSIE
MiIBUIIEHHIO €()EKTUBHOCTI MPOCYBAHHS, aKTHBI3yIOUH EMOIIIHE 3aTyYeHHS Ta
mizcBigoMi peakiiii criokuBauis (JIo3oBchka & 3Hauek, 2024).

Hudpose cepenosuiie hopmye Tak 3BaHy '"TETIIO BIUIUBY': YUM
OlsbIlle KOpUCTYBa4 B3a€EMOJII€ 3 KOHTEHTOM OpeHay (uepe3 KoMeHTapi,
nomupeHHss abo ymnogoOaHHs), TUM OuIbLIe MOAIOHOTO KOHTEHTY BIiH
oTpuMmye y cBoiil crpiumi. llel MexaHi3M, MOCWUJICHUN alrOpUTMaMHU
MAIIMHHOTO HaBYaHHs, GOpMye 30HY 1H(HOPMAIIITHOTO pe30HaHCy, y SKii
CHOXKHBay TepedyBae y TOCTIHOMY B3a€EMO3B’SI3Ky 3 OpeHAamu, IO CYTTEBO
BIUIMBAE HA MOTO TMOBEIHKY. BomHOuac ciij BpaXoByBaTW il MpaBOBI 3acajy,
TIOB’s13aHi 3 JIep>KaBHUM CTUMYITFOBaHHSM HayKoeMHoi Tipoykiii (Uyoenko, 2018).

Orxe, OpeHIN BUKOPUCTOBYIOTH COLIAJIbHI MEPEXi HE TIIBKU IS
JIOHECeHHs 1H(dopmallii 10 CHoXuBayiB, a ¥ sl (popMyBaHHS JAOBIpH,
akTyamizaimii moTpeO, MOCWJICHHS BII3HABAHOCTI W BIAUYTTA ''COIllagbHOT
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MpUHAICKHOCTI" Ta TOOYI0OBU CIMIOKUBYMX KOM IOHITI HaBKOJIO OpeHy. Lle
BIJIKDHBA€ HOBI MOXKJIMBOCTI JJII MapKETHHTOBOI JISIBHOCTI, ajieé TaKOX
noTpedye ETUYHOIO 1 CTPATETTYHOIO MIIXO0AY 10 YIPABIIHHSI KOHTEHTOM.

3. Induiroencepu Ta uudposa 10Bipa: HOBa JIOTiKa ABTOPUTETY

Y mnepeHacudyeHoMmy iH(OpMaIIHHOMY TMPOCTOPI Taki TpaauWIliiHI
Jokepena aBTOPHUTETY, K PeKlaMa 1 eKCIepTHa JyMKa, OCTYIIOBO BIPAYaroTh
TpoBigHI mo3uii. IM Ha 3MiHYy mpuXonATH iH(MIOeHCEpH — IMQPOBI JigepH
TYMOK, sIKI BHUOYIOBYIOTH TOBIPY 3 ayJUTOPIEI0 Yepe3 CUCTEMHY, Iepco-
HAJII30BaHy Ta, HaWBaXKJIMBIIE, aBTEHTUYHY KoMyHikariro. Came uyepes
1HQITIOCHCEPIB CY4YacHUI CHOXKHMBA4 Jefail 4acTiiie (HopMye YSBICHHS IPO
MIPOIYKT, HOTO IIHHICTH Ta JOIUTbHICTh TTOKYIIKH.

[ndnroencepu GyHKITIOHYIOTH SIK MIKpOMeiia, 00’ €IHYIOUH B cO01 puCH
KOMYHIKaTOpa, aHaJIiTHKa Ta JIpyra. 3a TaH|UMH J0CTipKeHHs Sprout Social, 49%
KOpPHUCTYBayiB OHAWMEHIIIE Pa3 Ha MICALb 31MCHIOIOTh MOKYIKY I/l BILIMBOM
myOumikartii iHgmoeHcepa. el mokasHUK 1e BUIIUE cepen okomiHHs Z — 64%
(Sprout Social, 2023).

[udposa noBipa, sika HOpMyeTHCS MIK MIANUCHUKOM Ta 1H(IIOEHCEPOM,
Mae 1HIITY PUPOTY, HIXK Y TPAAUIIIHHUX peKIIaMHUX BiJTHOCHHAX. B 11 OCHOBI Taki
CKJIAJIOBI:

Pecynsapricmo 63aemo0ii. IndroeHcepu 1mo1eHHO MyOIIKyIOTh KOHTEHT,
AKTUBHO KOMEHTYIOTb, BIIMOBIAIOTh MIAMUCHUKAM, CTBOPIOIOYH e(deKT
MOCTIMHOT TPUCYTHOCTI.

Asmenmuunicmy. YCHIHI 1HQIIOCHCEPH JIEMOHCTPYIOTh ' peajlbHE
KUTTS, HE IPUXOBYIOUHM €MOIIi, HEB/AY 1 IPOIIECY MPUMHSTTS BIACHUX PILLIECHb.

Coyianvha oauzvkicms. Ayauropist cripuiimae iHQIIOeHcepiB K 'cBOiX'
HeOpMATLHUX MTOPATHHKIB, a HE HOCIiB KOPIIOPATUBHOTO MECEIIKY.

Came 1i ¢akTopy 3yMOBIIOIOTH BHHHUKHEHHS TaK 3BaHOI IM(POBOI
nogipwu (digital trust) — HOBOI (hopMH COIIATBHOTO KammiTaay, [0 MA€ BHCOKY
MapKeTHHroBy Bapticth (maobn. 3). L{udpoBa moBipa NEpeTBOPIOETHCS Ha
KOHBEPTOBAaHMM aKTHB: 1i HAsBHICTb MiABUIIYE €(EKTUBHICTh PEKJIAMHOI
KaMIIaHii, 3HWKYE BUTPATH HA TOSCHEHHS IIHHOCTI MPOAYKTY Ta CTUMYJIIOE
OpraHiyHe MOIMIMPEHHs! HPOpMAITii.

Tabauys 3
[TopiBHSHHS €PEeKTUBHOCTI KJIACUYHOI PEKJIaMU Ta 1HPIJIIOEHC-MapKETHHTY
1 Cy— Kiuacuuna Indiroenc-
pekjama MAapPKETHHT
Hogipa o mxepena, % 32 63
PiBens 3amy4eHocti (engagement rate), % 0.9 3.6
Koedimient konBepcii, % 14 4.2
CepenHs BapTiCTh 3aiIydeHHs KitieHTa, 1oi. CLHA 1.15 0.73

Hocepeno: Nielsen (2020), Influencer Marketing Hub (2025).
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VY KOHTEKCTI YKpaiHCHKOTO PHHKY BapTO BiI3HAYUTH 3pOCTanqy
HONyJSIPHICTh HaHO-1H(IoeHeepiB (Menme 10 THC. MiAMUCHUKIB),
MaloTh JIOKQJIi30BaHy W TNIMOOKO 3aTy4eHy ayAUTOpit0. 3TiTHO 3 JaHUMU
miatdhopmu LOOQME, xommanii 3 ydacTio HaHO-iHQuIOEHCEpiB y cdepi
fashion i FMCG neMoOHCTpYrOTh IIPHPICT OpraHiYHOro OXOIuieHHs Ha 18-27%
Ta 30iIbIICHHS IepexonaiB Ha caiit Openay mo 34% (LOOQME, 6. x1.).
OHUM 3 IPUKITATHUX METOJIIB € aUTPEKIHT, IKUH aKTUBHO 3aCTOCOBYETHCS
JUIsl TeCTyBaHHS BeO-cTOpiHOK (Mockanenko & 303ynboB, 2018).

[H}roeHC-MapKEeTUHT TaKOoX 3Millye (OKYC 3 KOPOTKOCTPOKOBOIO
edeKTy Ha JOBrOCTPOKOBY B3aeMOJit0 3 KiieHTOM. [lo3uTuBHA 3rajka Bij
Jiepa AYMOK HE JIMINE IMiJBHINYE WMOBIPHICTH KYMIBJI, aje W CTBOPIOE
e(eKT JOAIBHOCTI, 10 BIUIMBAE€ HA MOBTOPHE CIOKMBAaHHA, (DOPMYBaHHS
CIIIJILHOTH HABKOJIO OpeHy Ta MIABUIIEHHS HOTO pemyTaliiiHOl CTINKOCTI B
KpHU30B1 EPI0OIH.

Takum yuHOM, 1HQIIIOEHCEPU CTAIOTh HOBHUMH MOCEPEAHUKAMU MIXK
OpeHIOM 1 CHOXXHMBa4YeM, 30CEPEHKCHUMH HE JHUIIe Ha TPaHCIALIl
peKJIaMHUX MECEJIXKIB, a 1 Ha CTBOPEHHI IIIHHOCTI Yepe3 AOBIPY K eMOIIHHY
BAJIOTY LUQPPOBOI enoxu. Y pe3yibTaTi MPOBEAEHOTO aHali3y MOXHa
BUOKPEMUTH KiJIbKa OCHOBHUX UWHHHUKIB, 110 3YMOBIIOIOTH MOBEIIHKY
CIOXXMBaYiB y HU(PpoBOMYy cepeoBuilli. BilleOKOHTEHT, KOPOTKiI KJIMU Ta
UGC-dopMaTu CTUMYITIOIOTH €MOIIIMHY PEakIlilo Ta CIIOHTAaHHI MOKYITKH.
Hamnpuxknan, TikTok i Instagram neMoHCTpYIOTh BUCOKHIA PiBEHb yTPUMAaHHSI
yBaru yepe3 KOPOoTKi BiI€O, 10 CTBOPIOIOTH €()EeKT MUTTEBOI 3aI1IKaBJICHOCTI.
CrnoxxuBaui cxuiabHiI Oinbme poBipsta UGC Ta Biarykam iHIIMX KOpHC-
TyBauiB, HDK Tpamgumiinii pexnami. [Jocmimkenns Lariba, C. (2024)
miaTBepKye, 1Mo 84% KOPUCTYBadiB BBaXKAIOTh BIATYKHA BHUPINIATHHUM
dakTopom npu BUOOpi ToBapy. [HpIIOCHCEpH BUCTYIAIOTH JIiIepaMu JYMOK,
dbopMyI0UH CoIliaibHY IOBIPY Yepe3 aBTEHTUYHICTb 1 pEryJIsipHY B3a€EMOIIIO.
Kammnanii 3 HaHo-iHGmroeHcepamu B Ykpaini (LOOQME, 6. 1.) noBoasTh
iXHIO e(peKTUBHICTH ISl JIOKAJi30BaHOI ayauTopii. Bi3yanbHuil KOHTEHT y
coIialbHUX Mepexax (0COOTUBO BIACOOINISANM) € OCHOBHHUM TPUTEPOM
noBeAiHKKM Mosonoi ayautopii. Ilonan 57% xopuctyBauiB 16—24 pokiB
o0upaloTh B1JI€0 SIK TOJIOBHE JiKepeso iHopMalii Mpo HOBI HPOIAYKTH
(Statista, 2024).

4. IlpakTU4Hi KelicH Ta MAPKETUHIOBI iMILTiKANIT

InTerparmiss  comianbHUX Melia |y MapKETHHTOBY  JIisUIbHICTD
OiANpueMcTB B YKpaiHi Ta CBiTI JEMOHCTPYE HE JIHMIIE 3pPOCTaHHS
e(peKTUBHOCTI PEKIIAMHUX KaMIaHii, a i MepeoCMHUCICHHS CaMOro MiX01y
710 B3aEMOII1 3 KIIIEHTOM. SIK 3a3HAa4Y€HO, COIIaIbHI MEPEKi MePecTatoTh OyTH
JWIIE KaHaJOM NPOCYBaHHS — BOHH TMEPETBOPIOIOTHCS Ha MH(POBY
w1aTopMy CIIIBTBOPEHHS I[IHHOCTI, Jianory Ta GopMyBaHHS JOBIpH.

B Vkpaini, monpu BOE€HHI BHKJIMKH, YacTKa Oi3HECIB, SIKi aKTHUBHO
BukopucroBytoth SMM (social media marketing), 3pocna 3 54% y 2021 p.
no 68% y 2023 p. (Ukrainian Marketing Association, 2022). Oco0auBo
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¢(eKTUBHUMH BHSBIJINCS KOMIIAHIi, OpIEHTOBaHI Ha BI3yaJbHHM 1
BIJICOKOHTEHT, SIKUW J03BOJISIE TOCSATTH €MOIIITHOTO 3B’ SI3KY 3 ayAUTOPIELO.
Tak, HanpuKIad, yKpaiHChbKUM OpeH 1 HaTypanbHO1 kocMeTukn YAKA npoBiB
cepito koyabopariiii 13 Mikpo-iHduroeHcepamu B Instagram, 3aBasiku 4omy
MpOTITroM 3 MicCsAIIIB KOMITaHI€r0 0yio 3aikcoBaHO:

e 3pOCTaHHS BIJIBIIYBaHOCTI caiiTy Ha 31%;

o MMIBUIIICHHS KOHBEpcii Ha 24%;

e 301JTBIIICHHS OPTaHIYHOTO OXOIIeHHs Ha 46%.

[TomiOHMIT KEeHC JEMOHCTPYE CHIIYy TaK 3BAHOTO €(PEeKTy ONM3BKOCTI:
KOPUCTYBa4l JOBIPSIOTH JIOKATBHUM OOMWYYSAM, SKI MarOTh '‘KUBUH'
KOHTAKT 3 ayIUTOPI€IO.

[HmmiA mpukIa — e Mepexa kaB’sspeas Aroma Kava, sika y 2022—2023 pp.
CUCTeMHO BHKOpHCTOBYBasia TIKTOK s 3aimydeHHS MOJIONOI ayaHTOpii.
3aBAsIKM MPOCTHM BiJIEOPOJIMKAM 3 BHUKJIMKAMH, MEMaMHU H KOPOTKHUMH
OMUTYBAaHHSAMHU, KOMITIAHIs JOCSTIIA:

e 301bIICHHS NIAMUCHUKIB Ha +142 THC. 3a 6 MICSLIB;

e IOHAJ 5 MJIH OpPraHiYHUX MEPETIsIiB;

e 3pOCTaHHS MPOAAXKIB CE30HHOTO MEHI0 Ha +37% y nepioJl KaMIaHii.

[li nmani cBig4aTh, [0 MApPKETUHIOBlI CTpAaTerii, aJanToBaHl i
cnenu@iKy COLiabHUX MEPEX, Jat0Th HE JIMIIE KOPOTKOCTPOKOBUN IIPUPICT
pOJaXxiB, ajie 1 POPMYIOTh CTIMKI KOHKYPEHTHI IIepeBaru nojo:

e 3pOCTaHHS BII3HABAHOCTI OpEHNY;

o popMyBaHHS CHIIBHOTH HABKOJIO OpEeHIY;

o MIIBUIIICHHS EMOLIMHOT 3aTy4€HOCT] Ta JIOSIIBHOCTI KJIIEHTIB;

¢ QJIATITHBHOCTI JI0 KPU3 1 KOMYHIKAIIHHUX BUKJIHMKIB (mabn. 4).

Tabnuys 4
Brue koMnaHii y coliagbHUX Mepekax Ha MAPKETHHIOB1 MOKa3HUKHU
(maH1 yKpaiHChKUX KEHCIB)

Komnanis Ilnatdopma IHoka3nuk 3miHa (%) ‘
YAKA Cosmetics Instagram Kongepcist +24
Aroma Kava TikTok Ipogaxi CE30HHOTO MEHIO +37
Duna Brand Facebook KinbkicTh miANUCHUKIB +29
Lviv Croissants Instagram BrmizHaBanicTs OpeHmy +33

Hocepeno: (Ukrainian Marketing Association, 2022; BHyTpiIlIHi 3BiTH KaMITaHii).

KpiM TOro, MapkeTuHT y COLliaJTbHUX MEPEKaX CTUMYIIOE 3BOPOTHIH
3B’S30K Yy pealbHOMY Yaci, 110 JJO3BOJISIE€ KOMITaHIsIM IIBH/IIE pearyBaTH Ha
noTpedu KIIEHTIB, aJaNTyBaTH MO3UIIIOHYBAaHHS, TECTYBaTH HOBI MPOIYKTH
¥l OIIHIOBATH peakllito ayauTopii Ha 3miHy tone of voice.

Binrak, comiaiabHi MEpexki CTBOPIOIOTH HOBY KYJIBTYpY B3a€MO/II1, A€
CHOXHMBA4 € HE JHUIIEC IJIFOBOI0 AayIUTOPI€I0, a AKTHBHUM YYaCHHKOM
dbopMyBaHHs allJICHTUKHU Ta IMIIKY OpeH/y.
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BucHoBku

Y Xomi MPOBENEHOTO IOCIiPKEHHS aBTOPaMH BCTAHOBJICHO, IO
coIfiagbHI MepeXi B YMOBax IU(PPOBOi eKOHOMIKH TpaHchopMyBamucs 3i
3BHYAHOTO KaHaly KOMYHIKalii y TOTY)XKHUH IHCTpYMEHT BIUIMBY Ha
CTHIOXXUBYY MTOBEIIHKY, CIIPHSIOTH (POPMYBAHHIO JIOBIPH Ta TIEPCOHATI30BaHO1
B3aeMO/IiT 3 OpeHI0M. Bu3HavanbHy ponb y 111l TpaHcopmarlii BigIirparoTh
mwiargpopmu Instagram, TikTok, YouTube i Facebook, sxi crTBopmIn
CIPUATIMBE CEPENOBUINE JUISI (OPMYBaHHS HOBOI JIOTIKH CITO’KHBYOTO
BHOOPY Yepe3 Bi3yalbHICTh, €MOIINHICTD, IITBUIKUI 3BOPOTHHI 3B’SI30K Ta
e(eKT COLIAIbHOTO JI0Ka3y.

3a pe3ynapTaTaMy aHANI3y EMITIPUYHUX JAaHUX Ta MPAKTUYHUX KEUCIiB
MIATBEPHKEHO, 0 1HMIIOCHCEPH € MocepeAHUKaMu UGPOBOI JOBIPH, SKI
HE JIMIIe HAKOMUYIYIOTh PeITyTalliiHUH KamiTaj 1 MiABUIIYIOTh BITi3HABaHICTh
OpeHIly, a ¥ aKTUBHO TpPaHCHOPMYIOTh MEXaHI3MH YyXBaJICHHS PIIICHb
cnokuBauaMu. OcoOJIMBY IHHICTh MAIOTh MIKpO- Ta HAHOIH(IIIOEHCEPH, SIK1
JICMOHCTPYIOTh BUCOKHH pIBEHb aBTEHTHYHOCTI Ta PEIICBAHTHOCTI IS
BY3bKHUX IIJTLOBUX ayAUTOPIH.

MapkeTHHTOB1 IMIUTIKaIli aKTUBHOTO BHKOPHCTaHHS COIIAIBHUX
MepeX TOoTpeOyroTh TIMOIMIOI TMepcoHami3amii KOHTEHTY, ajamnTamii a0
cnenudikd KOXKHOT TUIATGOPMHU, BUKOPUCTAHHS HEHPOMApPKETHHTOBUX
TEXHOJIOT1H Ta OyIOBY JOBrOCTPOKOBHX CTpaTerii poOoTH 3 muppOBUMHU
aigepamu qymok. [Ipu mpomy mud)poBa moBeaiHKa CIIOKUBAYIB CTA€ Jeaali
OuThII (pparMeHTOBAHOIO, HEJNIHIMHOI Ta KOHTEKCTYaJdbHO YYTIHBOIO.
CydacHi JOCHIKEHHS MIATBEP/HKYIOTh, 10 HEHPOMAPKETUHT JI03BOJISIE
rmoIIe 3po3yMiTH KOTHITHBHI peakiii CIOKHWBada Ta YIPaBIATH HOTO
noBeaiakoro (Kapnenko & Ocramuyk, 2022).

EdexTuBHICTh IPUCYTHOCTI OPEHTY B COIIAIbHUX MEpEekKax 3aJIeKUTh
BiJI 3aTHOCTI aIanTyBaTUCS /10 HOBUX (popMaTiB B3aemMoIii Ta 3a0e3nmednuTn
MPO30pIiCTh KOMYHIKaIli, a TaK0X AKTHBHOI'O 3aJlydeHHS CITUIBHOT Ta
CTpaTeriyHoi iHTerparii iH(IIOEHC-MAPKETUHTY Yy 3arajibHy CHCTEMY
VIOPaBIiHHA CIOXHUBYUM JIOCBIIOM. TakuM YHHOM, TiNOTE3y II0JI0
BUKOPHUCTaHHS OpeH/IaMU 3a3HAUYCHUX MEPEX Ha KO)KHOMY eTari u@poBOTro
NUISIXY CIIOKHBAYiB JIOBEJCHO.

Otpumani pe3yinbTaTH MiATBEPKYIOTh BHUCYHYTY TillOTE3y IIPO
O6araToakTOpHUN BIUIMB COILAIBHUX MEPEK Ha BCi eTamu Uu(POBOTO
NUIAXY CHOXKKMBaya. 30Kpema, MOKa3aHo, 10 TUIl KOHTEHTY, PiBEHb JOBIpH,
ydacTh 1H(IIOGHCEpIB Ta Bi3yallbHa CKJIaJ0Ba MAIIOTH Y B3a€EMO3B’SI3KY,
bopMyrOYM KOMIUIEKCHY CHCTEMY CIOKHUBYOI ToBeAiHKH. [le Bumarae Bin
OpeH/IIB CTPATETiYHOTO YIPABIiHHS U(PPOBOIO AOBIPOIO, MIEPCOHATIZAIIIEO
KOHTEHTY Ta JIOBTOCTPOKOBOIO B3aEMOJII€I0 3 ayIUTOPIEIO.

[TepcrieKTHBHUM HANPSIMOM TOJAJBIIMX JAOCTIKEHb CTaHEe pOo3poOKa
iHTerpoBaHuX Mojeneld (GopmyBaHHS LU(POBOI TOBIpU 3 ypaxyBaHHSIM
KOTHITUBHUX, COILIIAIBHUX 1 KyJbTYPHUX YNHHUKIB MOBEIHKA KOPUCTYBAUiB
y BipTyaJbHOMY CE€pEIOBHIIIL.
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KoHniKT iHTepeciB. ABTOpY 3a9BNAI0Tb, WO BOHM He MatoTb GiHAHCOBWX Un HeGiHAHCOBYX KOHOMIKTIB iHTEpPeCiB LLoao
uiei nybnikauii; He MatoTb BIAHOCUH i3 AepXKaBHUMM OpraHamm, KomepuiiHuMmn abo HeKoMepUiiHMKM opraHizauismu, axi
mornu 6 6y 3auikaBneHi y nofaHHi Uiei Toukn 30py. 3 ornAdy Ha Te, WO ABOE 3 aBTOPIB NPaLiOioTb B YCTAaHOBI, AKa €
BMZABLEM XYPHANY, LLO MOXe 3yMOBUTU NOTEHLUiHUI KOHOAIKT abo Nigo3py B ynepemkeHOCTi, 0CTaTOUHe pillleHHs Npo
ny6nikauilo Liei cTaTTi (BKMIOYHO 3 BUOOPOM peLieH3eHTIB Ta pefakTopis) NPUAManoca TMMI YneHamy peakonerii, Aki He
NOB'A3aHI 3 Li€0 YCTaHOBOIO.
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