EKOHOMIKA TYPU3MY

YAK 338.487:659.1

JEL Classification: C83, C90, L83, M15, M31 DOI: http://doi.org/10.31617/visnik.knute.2021(138)07
BEJMIAb Hanis, BOMKO Maprapura,
A. €. H., mpodecop, NeKaH GaKyIbTeTy I. €. H., mpodecop, 3aBigyBad Kageapu
PECTOPaHHO-TOTEIBHOTO Ta TYPUCTHYHOTO Oi3HECY TOTEIBLHO-PECTOPAHHOTO Oi3HECY
KuiBchkoro HamioHaAIEHOTO KuiBcpkoro HamioHaAIEHOTO
TOPrOBEIbHO-CKOHOMIYHOTO YHIBEPCUTETY TOPrOBEJIbHO-CKOHOMIYHOTO YHIBEPCUTETY
ByI. Kioto, 19, M. Kuis, 02156, Ykpaina By Kioto, 19, M. Kuis, 02156, Ykpaina
E-mail: n.vedmid@knute.edu.ua E-mail: m.boyko@knute.edu.ua
ORCID: 0000-0002-5010-6394 ORCID:0000-0003-0249-1432
POMAHYYK JIroamuiia,

CTapIINii BUKJIaga4 Kadeapu roTesHO-pECTOPAaHHOTO Oi3HECY
KuiBCcbKOr0 HaIiOHAIBHOTO TOPTOBEJIBHO-CKOHOMIYHOTO YHIBEPCUTETY
By Kioto, 19, M. Kuis, 02156, Ykpaina

E-mail: Lromanchuk@knute.edu.ua
ORCID: 0000-0002-2505-6743

MAPKETMHI'OBI TEXHOJIOI'II
CETMEHTAIIII CIOXMBAYIB
KYPOPTHO-PEKPEAIIVHOI MOCIYIU

Ilpoananizosano macue OCHOBHUX O3HAK CE2MEHMIB CNOJCUBAYIE KYPOPMHO-peKpe-
ayitiHoi nociyau ma 3anponoHo8aHo YOockonaneHHs mooeni "VALS" ax maprxemuneogoi
mexnon02ii. Busnaueno ceamenmu Cnodjicusayie KypopmHo-pekpeayiinoi nociyeu 3 ypaxy-
BaHHAM 63acMO0ii 8 iHGhopmayitinomy cepedosuwi. 3anponoHOBAHO HANPAMU CHBOPEHHS
iMepcusHo20 cepedosuua KypopmHo-pekpeayiiino2o nionpuemMcmea.

Knwouosei crnoea: cerMeHrallis, MapKeTHHTOBI TEXHOJOTIi, nudpoBizallis, iMep-
CHBHE CEPEeIOBHIIIE, CIIOKHBAY, KyPOPTHO-peKpealiifHa mocnyra.

IMocranoBka mpodaemu. HuHinmHi coriabHO-eKOHOMIUHI quchyHKIIi
0COOJIMBO TOCTPO BiIUyBa€e KypopTHO-peKpealliitHa cepa YKpainu, MOKIIH-
BOCTI aKTHBHOTO PO3BHUTKY SIKOI OOMEXKYIOTHCS HE TUIBKH Yepe3 Te, IO ii
(YHKIIIOHAIBHO-CTPYKTYPHI KOMIIOHEHTH HE MalTh PO3BHUHEHOI iH(pa-
CTPYKTYpH, JOCTaTHHOTO pPECypCHOro 3abe3medeHHs, e(eKTUBHOI OpraHizarii
O13HEC-TIPOIIeCiB, ajle ¥ HaCNiAKaMy BIUIMBY TioOanmbHOI ma”aemii COVID-19.
Ilpn 11bOMY PO3BHTOK KYpPOPTHO-pEKpealiifHOi cepu XapaKTepu3yeTbCs
HeOoAHO3HAYHUMHU TpeHaamu. Tak, y 2011-2019 pp. cmocrepiraiiocsi 3MeH-
IICHHS CTIeIiaJli30BaHUX 3ac001B po3MillyBaHHS Ha 34 %, MpH 1[bOMY KiJlb-
KICTb KypOPTHHMX roTeiniB 30uibiuniacs Ha 32 %. 3MeHIIEHHS cepeaHbOi
TPUBAJIOCTI nepeOyBaHHs TYpPHCTIB 00yMOBMIIO BUCXIIHUHM TPEH]T 3pOCTaHHS
KUJIBKOCTI CHOKMBaYiB KypopTHO-pekpeaniitHoi nociyru (KPIT) Bix 39.4 %
10 41.2 %, 10 CBiIYUTH MPO BAarOMHM COIiaTbHO-CKOHOMIYHUI MOTEHITiaT
KypOpTHO-pekpeartiiinoi cepu [1]. BiamoBimHo, Ha HHUHINIHBOMY eTari
COLIIAIbHO-€KOHOMIYHOTO PO3BHUTKY KYPOPTHO-pPEKpEeallifHUX MiANPHEMCTB
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aKTyaJIbHUM € 3aCTOCYBAaHHS MapKETHHTOBOI TEXHOJOTIl cerMeHTarlii Ccro-
JKUBAUiB JIJIsl IPEBEHTUBHOI Ta ONEPATHUBHOI peakKilii Ha CIIOKUBYI OTPEOH,
gKa J]a€ 3MOTY BH3HAYMTH BIIMIHHOCTI B pearyBaHHI CIIOXKHMBAYiB HA TOCIYTH,
peaizyBaTH MPHUHIUIH LiJTbOBOTO MApPKETHHTY, PO3POOHTH MPOMO3HUIIII0
MOCIYT BiAMOBIAHO 10 MOTPEO IITbOBUX CETMEHTIB.

AHaJi3 ocTaHHIX gociailzkeHb i myOaikaniii. TeopeTnuHi, MeTo10-
JIOTiYHI Ta MPUKIAAHI acleKTH 3aCTOCYBaHHS MapKETHHTOBHX TEXHOJIOT1H
CErMeHTallli CTIOKMBAYIB MOCIIAl0Th YiJIbHE MiCIIe B TEOpii 1 MPAKTHUIl Map-
KETHHTY. 3a IMiJICyMKaMu KOMITApaTUBHOTO aHaJi3y OCTaHHIX JOCTIIHKCHb
3a 3a3HAYCHOI0 MPOOJIEMATHKOIO 3 SICOBAHO, 110 AMHAMIKa Ta BUCOKHH PiBEHb
KOHKYpEHIIIi 3MYIIyIOTh MiANPUEMCTBA OOpOTHCS 3a CBOIX CIIOKHMBAYiB.
P. llinge HABOOUTH apryMEHTH, IO METOK CETMEHTAIll € OTpUMaHHS
KOHKYPEHTHOT NepeBaru ycepeauHi CerMeHTa, Ta BU3Haua€e CerMeHTaLllo SIK
IHCTPYMEHT JOCATHEHHS! MApKETUHIOBHX IIiJiei [2].

JlocmipKyroun METO/IM CerMeHTyBaHHs crioxkuBadiB, @. Komiiep 3a3Hauae
BaroMicTh IIbOTO MPOIIECY IIOAO0 PO3POOJIEHHS YHIKAIBbHO NMPUBAOIMBHUX TO-
BapiB Ta MOCIYT, JOBOJSYM YMPAaBIIHCHKY KOPHUCHICTH cerMmeHTarii [3].
[Tonpinsitoun 1m0 TyMKYy HAYKOBIIS, 3a3HAYMMO, IO OI[IHIOBAHHS I[IHHOCTI
TaKoro crenupiyHOTO BUy HEMATEPlaIbHUX aKTHBIB, SIK CIIOKHBAYi, Y TIPO-
IIeCi CerMeHTallii Ma€ Ha METi BU3HAYUTH HAaWOUIBII HIHHUX (MIPUOYTKOBUX)
MOCTIMHUX CIIOKUBAYIB JJIS MIIMPUEMCTBA 3 YpaxyBaHHSIM KOPHCHOTO Jlara
BUKOPUCTAHHS ICHYI0YOi KJIIEHTCHKOI 0a3u MiIPUEMCTBA.

Hocmigauku X. Canuec-I'ytreppec, I1. Kabanenac, X. Jlammon, T. T'oHcanec-
AnwBapano y moHorpadii "The impact on competitiveness of customer value
creation through relationship capabilities and marketing innovation" Bucy-
BAIOTh 1 IOBOZATH TiMOTE3y MPO MOUUIBHICTh BpaxyBaHHS NPU CErMEHTAIll
CITO’KMBAYIB iX I[IHHOCTI SIK HEMaTepiaJbHOTO aKTUBY Ta (hakTopy 4dacy [5].

Konektus yuenux (P. Mopa, II. @peiirar, E. Knapk) y npani "B2B
market segmentation: A systematic review and research agenda", BuB4aroun
HAYKOBI MIXOU 10 CErMEHTAIlii, BU3HAYWIM YOTUPHU BUIHU JISTIBHOCTI AJIs
CEerMEHTYBaHHS CIIOKMBAUiB, a caMme: MOIMEepeIHs Ta OTOYHA OI[IHKU, BIPO-
Ba/DKCHHSI Ta JiarHOoCcTUKa pe3ynbTaTiB [4]. [loromkyrodnch 3 muM aHa-
JITAYHUM TI1]IX0JIOM JIO0 CErMEHTAITlT CITOKMBaviB, MOKHA KOHCTATyBaTH, 1110
PO3KPUTTSI €BPUCTUYHOTO IMOTEHIIAy CErMEHTAIlil Ma€ BEJTUKE 3HAUYCHHS,
OCKUTBKH Ja€ 3MOTY MiAMPUEMCTBY OTPUMATH TOCTOBIPHY 1HGOpPMAIIIIO CTO-
COBHO CYKYIHOCTI XapaKTE€pPHCTHUK, 110 BU3HAYAIOTh CIOXHBUY TOBEHIHKY.
[TinmpuemcTBa, SKi BIACIIIKOBYIOTh TEHJICHINI Y (POPMYBaHHI CIIOKHUBUUX
CErMEHTIB, MParHyTh OUIBII aKTUBHO pearyBaTH Ha MOTPEeOH CHOXKHBAUiB,
BHUBa)KEHO BUKOPHCTOBYBATH KOIITH HA MapKETHHIOBI 3aX0lH, €()EeKTHUBHO
BUKOPHCTOBYBATHU Pi3HI KaHAJIH B3a€MOJI1 U1 (hOpMyBaHHS CETMEHTA JIOSIIb-
HUX CIIO’KMBAaYiB.

VYKpaiHChbKi BUYEHI JOTPUMYIOTHCS MOMIOHMX HAYKOBHX IO3HUINH IOJ0
CYTHOCTI CerMEHTAIlli, PO3IJISIIAI0uH 1IeH TPOIIEeC SIK IHCTPYMEHT CTpaTeriyHOro
aHaJII3y rajgysi Ta BUXOAY Ha HOBI Ta Mi>XKHApOJIH1 pUHKH [6; 7].
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Hocmimxytoun cermentyBanHs puHky KPII ta ocoGmmBocti BU3Ha-
YCHHS IJThOBUX CETMEHTIB, KOJICKTHB BITUYM3HSHHX HAYKOBIIIB JIOBIB PE3YJib-
TaTUBHICTh IHOTO IPOILIECY METOJOM '"OaraToKpuTepiadbHOI MAaTpPHIll Cer-
MeHtyBaHHs" [8]. Llg1 mMeTonMka Hamae MOXKIUBICTH 3°SICyBaTH, SIK OYIyTh
PO3MEKOBYBATHCS CETMEHTH MiXk c00010, SIKi 03HaKU OyayTh BU3HAYEHI 5K
0a30Bi KpuUTepii Jsg BUPOOHWKA 1 K OyIayTh 3I1ACHIOBATHCS TOJAJIBIIN
MapKETUHTOBI B3a€MOJII.

VY3aranbHIOIOUN pe3yiabTaTH aHaNI3y OCTaHHIX JOCTIHKeHb 1 MmyOuTi-
KaIlii 11010 MapKETUHTOBUX TEXHOJIOTi CEerMEHTAIlil CIOKMBaYiB, MOXKHA
KOHCTaTyBaTH, 110 BOHU MalOTh 3MICTOBHUI METOJOJOTIYHO CUHTE30BAHMM
JOCTIAHUIBKUI KOHIIETT, KU € JIOTIYHO Y3TO/KEHUM 33 MPUHIUTIOBHMHU
MOJIOXKEHHSIMHM CETMEHTAIII1 1 HaJla€ MOXKJIUBICTh chopMyBaTH iHPOpMaIIiiHe
CepelIOBHIIE IOJI0: 3HAHHA MOTHBAIli CIOXHMBada IpPU BHOOpI TOCIYT;
BH3HAYEHHS IIJTLOBOTO (MX) cerMeHTa (iB) 1, BIJIMOBIIHO, OTPUMAaHHS OiJTb-
moro oOcsary mpuOYyTKy BiJl HpOJaXiB 3aBISKM ONTHUMI3allii BUTpAT Ha
MapKETHHTOBI KOMYHIKAIlll; 3axoJaM MiABUIICHHS KOHKYPEHTOCIIPOMOXK-
HOCTI MiJNPUEMCTBA; IIJILOBOMY CHPSIMYBAHHIO PECypCiB Ha MpPHUBAOJIMBI
CIOKMBY1 CETMEHTH; aJpPECHOMY 3aCTOCYBAaHHIO MapKETHMHIOBUX KOMYHIKa-
1iH 3 TOUYKH 30pY iX BIUIMBY Ha ()OPMYBAHHS CIIOKUBYOI TIOBEIHKH.

Metor0 cTaTTi € PO3BUTOK METOAOJOTIYHMX OCHOB MapKETHHIOBHX
TEXHOJIOTi!l CerMeHTaIlll CIIOKHMBAYiB 3 YpaxyBaHHSAM KJIIOUOBUX O3HAK Ky-
POPTHO-PEKpEAIifHOT MOCIYTH, M0 3a0e3MeYUTh PO3BUTOK HAYKOBUX ITiJI-
XOZIB 10 OLIHIOBAHHS CIIOKMBYHMX CETMEHTIB 1 JacTh 3MOTY MPEBEHTHBHO
KOPHUTYBaTH MPOIIO3MIIII0 KypOPTHO-PEKPEALIIHHUX MTOCTYT, OCOOJIMBO y Tepioan
CE30HHUX KOJIMBAHb.

Marepiaau Ta MeToau. TeopeTHKO-METOAOIOTIYHIM MIATPYHTSIM CTaTTI
CTalld PE3yJbTaTH TEOPETUYHHX Ta AHATITHKO-IPHUKIATHUX JTOCIiIKEHb
YKpPaiHCBKUX 1 3aKOPJIOHHUX YYEHHX 3 IHUTaHb CErMEHTAIlli CIOKMBAYiB,
01XeBIOPUCTCHKUI METOM — ISl aHATI3y CIIOKUBUYOI MOBEIIHKU Ta CIIOKHB-
YuX MOTpeOd, CreriaabHl METOIU — PEUTHHTOBUX OIIIHOK, BUOIPKOBHX CITO-
CTEepEKeHb, TOPIBHIBHOTO aHaNi3y, IPyIyBaHHSI Ha OCHOBI 3aCTOCYBAaHHS
MPOrpaMHUX 3ac00iB 3arajJlbHOTO 1 cherianbHoro mnpusHadeHHs Google
Analytic, CoSchedule.

PesyabTaTi gpocaimxennsi. HaiitGinpm BimuyTHI TpaHchopmarliii Ha
TYPUCTUYHOMY PUHKY IOB’s3aHIi 31 3MIIIEHHSIM aKLUEHTY B €KOHOMIYHOMY
CYNEpHHIITBI HE Ha PECYpPCH, a Ha CIIOKUBAYIB, K1 ICTOTHO PO3PI3HIIOTHCS
32 aKTHBHICTIO NMPHUIOAHHS MOCHYT. Pe3ynbTaTH IOCTIIKEHHS METOJ0JIO-
TYHUX OCHOB CETrMEHTallil CTIO)KMBAUiB CBIIYaTh, IO 1EH MPOIEC € TOCHi-
JOBHMM WIOAO il 3 BHUJAUIECHHS CErMEHTIB CIIOKMBAyiB, 3TPYNOBAHUX 3a
KOHKPETHUMH O3HAaKaMH, BU3HAUYEHHS OJTHOTO a00 JEKIJIBKOX IITbOBUX CET-
MEHTIB, (hOpMyBaHHS MPOTPaMH MAPKETUHTOBHUX 3aXOJIIB II0/I0 BIIUBY Ha
CerMeHT(M) Ta TMO3WIIIOHYBaHHS KOHKPETHOTO BHJIY IMOCIYTH IS KOXKHOTO
oOpaHoro cermeHTa. Bka3zaHi aclieKTH pO3KpHUBaIOTh CUTYaTUBHUH CIIeHapii
MapKETUHTOBUX JOCTIDKEHb CETMEHTAITi1 CIIOKUBAYIB, SK1 ITOB’SI3aHI 3 aHAII30M
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PHUHKY 1 piBHEM KOHKYPEHIIii, OI[IHKOIO MPOMO3UIIii y MIOIIKNHI BU3HAYECHOTO
CErMEHTa CHOXKMBAYIB, 110 HAJA€E MOXKJIMBICTH JIOCATHEHHS TIEBHOTO OaaHCy
MDK TIOTIMTOM 1 TIPOTIO3HINE0. 3 HAYKOBUX IMO3WIIN BaKIIMBOIO IIJIST BUPI-
IICHHS 3aBJaHHS CErMEHTAllll CHOXKMBadiB € MapKETWHIOBa TEXHOJIOTIs
VALS, po3pobinena CTeHGOPACHKUM TOCHTITHUM 1HCTUTYTOM JJIsl CETMEH-
Talii crokuBauiB 3a kpurepisimu "Values" — uinHicTs 1 Life Styles — ctuib
XKUTTA [9]. 3a pesynbpTaTamMu aHamizy CYTHOCTI 3a3HAYEHOI MapKETHHTOBOL
TEXHOJIOT1l BCTAHOBJICHO, IO MOACHbL VALS BH3HAayae OEB’SITh O3HAK CEr-
MEHTYBaHHSI CIIO’)KMBAYiB 3T1THO 3 iX TICUXOrpadiyHUMU XapaKTePUCTUKAMHU
Ta MOTHBaMU INpuaOaHHs ToBapy (mocmyru) [10; 11] 1 Hamae MOXIMBICTH
BpaxyBaTH COIaJIbHI IIHHOCTI CIOKMBAYiB BIJAMOBIIHO /O iX MPUHIIMITIB,
cratycy abo nmii. 3 orisay Ha 1€, BUIUICHO BICIM CETMEHTIB CIIO)KHBAUiB
3a CTHJIEM XUTTS [12].

JloCmiKy09l  0COOMBOCTI MIKHApOJHOI CerMeHTamii B yMoBax
nudposizaiii mapketuHroBoi misibHOCTI, J[k. Ctinkamn ta M. Benens
y moHorpadii "Essays in International Market Segmentation" 3anpOroOHyBaT
MapKETHHTOBY TEXHOJIOTII0 CETMEHTYBaHHS cHoxuBadiB VALS tpancdop-
MyBatu y iVALS, sika 3M1HCHIOETHCS B IHTEPHET-CEPEIOBHIIIL Ta CIIPSIMOBaHA
Ha CErMEHTAIlll0 CIOXKMBAuUiB HA TPYIHU 3aJie)KHO BiJl MOTPEOH, Ky BOHU
IIParHyTh 3a10BOJILHUTHU MPONOHOBAaHUM MPOayKToM [13].

VY cwutyarii 3arocTpeHHs KOHKYPEHTHOi OOpOTHOM mpobiieMaThka
pe3yJbTaTUBHOIO cerMeHTyBaHHs crokuBadiB KPII nHaOyBae ocobmuBoro
3HAYEHHS, OCKUIbKM BHU3HAYEHHS IJILOBHX CEIMEHTIB € OCHOBOIO (hopMy-
BaHHS JII€BUX Ta a[PECHUX MAPKETHHTOBUX 3aXOMIB. 3 IIUX MO3UIIii JOIiTb-
HUM € 3aCTOCYyBaHHA Moneni VALS, metononoriuanii hopmart sikoi BigoOpa-
JKa€ 0COOIMBOCTI EKOHOMIYHOI TIOBEIIHKH CIIOXKUBAaYa, sIKa 00YMOBIIOETHCS
OaraToBapiaHTHICTIO, PAIiOHAIBHICTIO a00 IppaIliOHANBHICTIO WOTO CIHO-
KUBUYUX MOTPEO 1 OUiKyBaHb, MOKE BH3HAYATHUCS CUJIOIO BIUIMBY Ta Hamps-
MOM E€MOLIHHOIO CTaHy CIIOKMBada. Y PO3BUTOK METOJAWYHMX ACIEKTIB
3aCTOCYBaHHA MAapKETHHIOBOI TeXHOJOTIl 3a Mojemno VALS 3anpomnoHo-
BAHO €TaIli3alil0 MOHITOPUHTY CETMEHTIB CIIOXHBaUiB (puc. 1).

3anponoHoBaHa Mpoleaypa MapKETHHIOBOI TEXHOJIOTII 3a MOJEIIIO
"VALS" y pexxumi HOETAHOro JOCIKEHHS 1a€ 3MOTy OOTPYHTYBAaTH MAcHB
OCHOBHHX O3HaK cerMeHtiB cnoxkuBauiB KPII, inenTugikyBaTu 1ijbp0Bi cer-
MEHTH 3a MOTHBAIlI€}0 BHUOOPY TIOCIYyTH Ta CIIOKUBUYUMH YTOAOOAHHSIMHU.
BuxigHy mo3urito MOHITOpUHTY cerMeHTiB croxkuBauiB KPII Ha ocHOBI
monem "VALS" chopMmyBano MoJIOKEHHS PO Te, MO 3aI0BOJICHICTh CIO-
KUBaya BUSIBJISIETHCS HE TUTHKM B €eKOHOMIUHIN TUTOIIHMHI, TIOB’sI3aHIi 3 MPH-
IOaHHSM KypOPTHO-PEKpealiifHoi MOCIyTH, alie 1 B TOBEIIHKOBOMY aCIEKTi.
3 nux no3uuii momenb VALS yaocKOHaJeHa 3aBISKU JIOJNyYEHHIO eTaiy,
KW Jae 3MOTY BH3HAUUTH pPiBeHb 3ajoBosieHOCTi criokuBavie KPIT nHa
ocHoB1 Metony CSAT — Composite Customer Satisfaction Score (CKnageHun
MOKA3HUK 33JI0BOJICHOCT] CIIOKUBAYIB), SIKHH HAJA€ MOXKIIMBICTh BU3HAYUTU
BiJITIOBITHICTh OTPUMAHMX ITOCIYT OYiKyBaHHSIM CIOXHBAdiB Ta imeHTH(DI-
KyBaTH piBeHb CEpBICHUX mporieciB [15].
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BusHaueHns o3Hak cermeHTanii cmoxkuBaviB KPIT

Bu3HauyeHHs NOKa3HUKIB 0230BOI0 CIOKMBYOI0 iHTEpecy, HA OCHOBI SIKUX
dopmyrotbesi cermentu cnoxkuBadis KPII, 3a o3nakamu

MomiTopuHr cTHIII0 KUTTA cnoxkuBadis KPII

MomiTopuHr cnio:kuB4oi MoTuBauii mono npuadanus KPII

Busnauenns piBHs 3a10BoJieHocTi cnoxkuBayis KPIT

Puc. 1. CTpyKTYpHO-JIOTiYHA NOCTiI0BHICTH MOHITOPMHTY CerMeHTIB
CIOKMBaYiB KypOPTHO-peKpeaniifHoi mocjayra Ha ocHoBi moaesi ""VALS"

Jloicepeno: cucteMaTU30BaHO aBTopamu 3a [3; 9; 14].

ITocTaHoBKa 1 BHpINICHHS 3aBJaHHS 3aCTOCYBAaHHS MAapKETHHTOBOI
TexHoorii cermenraii cnokuBauiB KPIT 3a mogemmio "VALS" anpoboBaHo
Ha PECTIOH/ICHTCEKOMY MacHBi* . JloiydeHHs eTary BU3HAYEeHHS PiBHS 3a10BO-
nenocti criokuBaviB KPIT mae 3mory OLIHUTH pe3yJIbTaTUBHICTH BIUIMBY
MapKETHHTOBHUX 3aXO/[iB HA 33J0BOJICHHS CIIO)KUBUHMX MOTPEO, OCKIIBKU CIIO-
KHUBadl HE OOMEXWIHCA CyTO (YHKIIOHAIBHUMH TOKa3HUKAMHU TMOCTYTH,
a TAKOXK BU3HAYMIIM 33JIOBOJICHICT TAaKMMH MOKa3HUKAaMHU, SIK "pPEICBaHTHICT
MapKeTHHTOBOi iH(popmarii", "1oCTymHICTh MAapKETHHTOBUX KOMYHIKamin",
"onepaTuBHICT, MapKeTUHTOBOI iH(opMarlii". HaBeneHi moka3HUKU € OCHO-
BOIO (DOpMyBaHHSI IMEPCHUBHOTO CEPEIOBHUIIA MiAMIPUEMCTBA, SIK OHJIAIMH, TaK
1 oduaiiH. 3BaXkalouM Ha Te, 110 KypOpTHO-peKpealliiHi miAnpueMCcTBa CTH-
KalOThCS 3 MPOOJIEMOI0 BHBEIEHHS MOCIYT Ha PHHOK B yMOBaxX mu(poBoi
SKOHOMIKH 1 IOBEJICHHS JI0 KIHIIEBOTO CIIO’KMBaya, 3a3HaYNMO PO aKTyasb-
HICTB JUII CTBOPEHHS SIKICHOTO KOHTEHTY IMEPCHBHOTO cepemoBumia. [lpu
IOMY y IIM()POBOMY CEpEOBHILI OOCIT OTPUMAHHUX I10 CIIOKUBAaYaX AaHUX
Moke OyTH TpoOaHaNTi30BaHWH Ha OCHOBI iH(OpPMAIIITHUX IHCTPYMEHTIB
1 rexnonoriid. [TopiBasaHO 3 odmaifH, B iHhOpPMALIIITHOMY CEpEIOBHIL O3HAKU
JUIs BA3HAYEHHS CETMEHTa MOXYTh OyTH BUKOPHCTaHI 1HIII, TOMY 32 piBHEM
3aJI0BOJICHOCTI CHOXHMBa4iB KypOPTHO-PEKPEAIiifHOI0 TOCIYTOl0 BHOKPEM-
neHo cermenTtu crioxuBaviB KPII (puc. 2):

o IHHOBAYIUHI — CXWIbHI JIO Mi3HAHHS HOBOTO, TOTOBI PU3UKYBATH, SIKi €
AKTUBHUMU KopHCcTyBadamu Instagram, YouTube, Tik Tok, MOOUTEHHX JTOJIATKIB;

* O6car Bubipku — 568 cnoxusagis KPII (omnaiin-onurysanms npoogunocs nporsrom
2018 —2020 pp. y Google dhopwmi).
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o akmusHi — BiakpuTi n0 momryky iHdopmauii nmpo KPII y Facebook,
Linkedin, Twitter, Booking, KOpUCTYIOTbCS MOOUTBHUMU JI0/IaTKAMU;

e Nacu6Hi — CXWiIbHI MPUAOABATU TIIBKH OCHOBHI TMOCTYTH, JIOSUTBHI JI0
CYTO JIOKIBHOI TPOMO3MIII Ha CalTax KypOPTHO-PEKpEaIliifHoro Iiarpu-
€MCTBA, € KopuctyBauamu Facebook, YouTube;

« KOHCepsamueHi — 3MIMCHIOIOTH TMOMIYK iH(opMaIlii Ha CalTi KypopTHO-
pekpeaniiiHoro mianpuemctBa (3-d Typ, OHIAMH- 1 OQaiiH-KOHCYIbTAIll
3 MapKETOJIOTOM Ta MEIUYHHUM IIEPCOHATIOM).
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\
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. (CTR, UI, CTI) !
1 ( ) 1
i = / Caiit KypopTHO- \ |
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Puc. 2. CermeHTawisi cCNIO:KMBAYiB KypOPTHO-peKpealiiiHol mocyru
y ¢opmari iMepcHBHOIO cepeoBUINA

Hocepeno: po3pobIeHO aBTOPaMHL.

3 momyudeHHsM a0 mojeni "VALS" etamy, Sskuid 1a€ 3MOTY BH3HAUYUTH
piBeHb 3a10BosIeHOCTI criokuBaviB KPIT y mporieci anpo6atiii, BCTAHOBIICHO:

no-nepuie, MO BUOKPEMJICHI CETMEHTH CIOXKHMBa4diB MalOTh BiAMITHI
MOBEIHKOBI XapaKTepUCTUKU Ta TsKioTh 10 mpuadanas KPII y meBHii
nokanii pyHKIIIOHYBaHHS KypOPTHO-PEKPEAIIfHOTO M AMPHUEMCTBA;
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no-opyee, IpaiiBepoM pe3yJbTaTUBHOTO BIUIMBY MAapKETHHTOBHX
KOMYHIKAIlIA HA CETMEHTH CTIOYKMBAYIB € JTUDKUTATI3aIlis, 0 BUSBIISETHCS
y CTBOPEHHI IMEPCHUBHOTO CEpPEIOBHUINA KypOPTHO-pEKpealiiHOro MiAnpH-
emctBa. Lle 0OyMOBIEHO THUM, IIO CHUMYJISITOPH IMEPCHBHOTO CEpPEIOBHINA
MPOTIOHYIOTh TIEPCOHAI30BaHUN Ta €()EKTUBHUM MEXaHi3M Il O3HahOM-
nenHs crnioxkuBauiB 3 KPII 3apasiku Bizyamizaiii.

Taxum YUHOM, PO3BUTOK HU(POBOI EKOHOMIKH 0OYMOBITIOE BIOCKOHA-
JICHHS MapKETHHIOBUX TEXHOJIOT1M CErMEHTAIlii 1 BU3HAUEHHS TaKOi O3HAKH
JUISL CEerMEHTallli, sIK piBeHb B3a€MOIl 31 CMOXXHBaueM B 1IMEPCHBHOMY
CEpEeIOBMUIIII, B SIKOMY BiTOYBa€ThCS OCHOBHA B3a€EMOJIis, 110 HAACTh MOXK-
JUBICTh BU3HAYATH TOTPEOM CIOKUBYMX CETMEHTIB Ta NMPUUMATH OIepa-
THBHI YNIPaBIIIHCHKI pilIeHHS 1110710 mo3uiionyBanas KPII.

BucHoBku. Ha 3acTocyBaHHS MapKETMHTOBHUX TEXHOJIOTIH CerMEHTarlii
CTIO)KMBAYiB KypOPTHO-PEKpEaliitHOl MOCIyTH BIUIMBAE IU(pOBi3alis MapKe-
THUHTOBOI JISUTBHOCTI, SIKa 00OYMOBITIOE HOBI METOIU 300py Ta aHAII3y JaHUX
JUISL cerMeHTarlii (MoOUIbHI TeXHOJIOrIi, Oi3HEC-aHAIITUKA, COIaJIbHI Mefia
(Facebook, Instagram, LinkedIn, Twitter YouTube, Tix Tok), sKi HarOTh
3MOTy OTNIEPATHBHO aKyMYJIOBAaTH 1H(OpPMAIliI0 MPO CIIOXKUBa4YiB B U(PPO-
BOMY IPOCTOPI1 Ui CETMEHTYBAaHHs 1 MPEBEHTUBHOI B3a€MOJIT 3 IITbOBUMU
ayJIUTOPISIMU, a TaKOXK CKOPOTHUTH TEPMIHH BUBEJEHHS HOBOI MOCIYTH Ha
puHOK. [IpoGiemaTrka pe3ysbTaTHBHOTO 3aCTOCYBaHHS MapKETHHTOBUX TEX-
HOJIOTi! CerMEeHTallli CIIOKUBaviB MMOBUHHA PO3TIISIATUCS 3 TTO3UIIii (popmy-
BaHHS aJ[peCcHOI pelieBaHTHOI 1H(opMalli Ha OCHOBI LU(POBOrO MapKETHHTY,
¢inpTpamii, yCyHeHHS HaJMIPHOCTI HEpEeNIeBaHTHOI iH(oOpMamii MiTbOBUM
rpyIiaM CIIOKHBAYiB y COIIAIBHUX MEpexkKax.

B yMoBax aumkuTanizalii noganbiii JOCTiHKEHHS 1010 MAaPKETUHTO-
BUX TEXHOJIOTill CerMeHTalil CHOXXMBauiB KypOPTHO-pEKpealiitHoi mocmyru
TIOBMHHI PO3BUBATH MPIOPUTETHICTH 3aCTOCYBAaHHS HU(PPOBUX JHKEpEN JTMHA-
Mi4HOi iH(hopmalii Mpo CIOKKUBYI XapaKTEPUCTUKH Ta MOTPEOH y BIpTyalb-
HOMY CEpEIOBHIII, BU3HAYATH OCOOIMBOCTI KOMOiHaIlT craTnuHux (odraiin)
1 TMHAMIYHUX (OHJIAlH) CIOYKMBYMX O3HAK CETMEHTAITil.
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Vedmid N., Boiko M., Romanchuk L. Marketing technologies of consumers seg-
mentation of resort and recreational service.

Background. Using marketing technologies to segment consumers is a key resource
for actively and quickly responding to consumer needs. Segmentation allows to identify
differences in the response of consumers to services, implement the targeted marketing
principles, develop a range of services in accordance with the consumers needs.

The aim of the paper is to study development of methodological foundations of mar-
keting technologies for consumers segmentation, taking into account the key features of
resort and recreational services, which ensure scientific approaches development to consu-
mer segments assessment and allows proactively adjusting the offer of resort and recrea-
tionnal services, especially during periods of seasonal fluctuations.

Materials and methods. The theoretical and methodological basis of the article
are the results of theoretical and applied research of Ukrainian and foreign scientists on
consumer segmentation. The behavioral method was used to analyze consumer behavior
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and needs. Special methods for ratings, sample observations, comparative analysis, grouping
based on the use of general and special Google Analytic software, CoSchedule were used.

Results. The problem of effective segmentation of consumers of resort and recrea-
tional services is very important in a situation of aggravated competition for the consumer,
since the definition of target segments is the basis for the formation of effective and
targeted marketing activities. The expediency of using the VALS model has been proven.
The VALS model is proposed to be improved by adding a stage that allows to determine the
level of customer satisfaction with resort services based on the CSAT Composite Customer
Satisfaction Score method. This method allows to determine the compliance of the received
services with the expectations of consumers and to identify the level of service processes.
The driver of the effective impact of marketing communications on consumer segments is
digitalization. This is manifested in the creation of an immersive environment for a resort
and recreation enterprise. This is due to the fact that immersive environment simulators
offer a personalized and efficient mechanism for introducing consumers to the spa and
recreational service through visualization.

Conclusion. The use of marketing technologies for consumers segmentation of resort
and recreational services is influenced by the digitalization of marketing activities and leads
to new methods of collecting and analyzing data for segmentation. These methods allow to
accumulate quickly information about consumers in the digital space for segmentation and
proactive interaction with target audiences, as well as reduce time it takes for a new service
to enter the market. In the context of digitalization, further research to conduct marketing
technologies for segmentation of consumers of resort and recreational services should deve-
lop the priority of using digital sources of dynamic information about consumer character-
ristics in a virtual environment, determine the features of the combination of static (offline
consumer features) and dynamic (online consumer features) segmentation features.

Keywords.: segmentation, marketing technologies, digitalization, immersive envi-
ronment, consumer, resort and recreational service
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